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Trend Watch 2020:
Recession-Proof Your Sales Pipeline NOW
DESCRIPTION:
There’s one constant in today’s economy: recessions are cyclical. We’ve all
been through at least one or two economic downturns, but each one is unique
based on the national and consumer trends that are brewing at the time. Savvy
sales professionals don’t wait and react; they leverage the latest data and
interpret the trends to form a strategy. One thing is certain: insight and
preparation are key.
Join Shawna as she shares her latest findings on the major and minor trends
that will impact the industry in the year ahead. She’ll start with national trends
affecting us all, then move into buyer behavioral shifts that are forming due to
the looming recession. She’ll then distill it all down to how all this could impact
your sales pipeline in the near future. It’s not just data though; she’ll translate
these trends into relevant steps you can take to recession-proof your sales
strategy NOW, while you have the time and resources to be proactive.

PARTICIPANT OUTCOMES:
•
•

•

Walk away with a clear understanding of the national trends affecting
our economy and our culture, so you can be prepared on a local level.
We’ve all been through multiple recessions before. Learn what’s
different about this one, and about the latest consumer behavior
trends that are forming in response.
Discover what trends will impact your business in the next year, so you
can prepare rather than struggle or play catch-up with new
developments.

